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. Safe Harbor Statement

=¢ This presentation has been prepared by Canadian Solar Inc. (the i Co mp asolghotd facilitate the

understanding of the C o mp a rbysidess model and growth strategy. The information contained in this
presentation has not been independently verified. No representation, warranty or undertaking, express
or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or
correctness of the information or the opinions contained herein. None of the Company or any of its
affiliates, advisers or representatives will be liable (in negligence or otherwise) for any loss howsoever
arising from any use of this presentation or its contents or otherwise arising in connection with the
presentation.
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s# This presentation contains forward-looking statements and management may make additional forward-
looking statements in response to your questions. Such written and oral disclosures are made pursuant
to the Safe Harbor provision of the Private Securities Litigation Reform Act of 1995. These forward
looking statements include descriptions regarding the intent, belief or current expectations of the
Company or its officers with respect to its future performance, consolidated results of operations and
financial condition. These statements can be recognized by the use of words such as hne x pec
Apl amwi,hod § tOI niap recsj, @ovords ,ofcsimilar meaning. Such forward-looking statements
are not guarantees of future performance and involve risks and uncertainties. Actual results may differ
materially from expectations implied by these forward-looking statements as a result of various factors
and assumptions. Although we believe our expectations expressed in such forward looking statements
are reasonable, we cannot assure you that they will be realized, and therefore we refer you to a more
detailed discussion of the risks and uncertainties contained in the Co mp a magnda report on 20F
form as well as other documents filed with the Securities & Exchange Commission. In addition, these
forward looking statements are made as of the current date, and the Company does not undertake to
revise forward-looking statements to reflect future events or circumstances, unless otherwise required
by law.
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. Company description

A rapidly growing solar energy total solution  Global Footprint
provider with one of the largest global
project development pipelines

A Founded in Ontario, 2001

S . T2 S

A Listed on NASDAQ (CSIQ) in 2006 os ‘o
Q( Q) 'ME‘: E' .m _ #..4: o

A Over 7,700 employees globall W - m— =

ploy g y B:B o > |
A Presence in 19 countries / territories ]
A One of the worl dbés | argest s I%jr Hﬁ;dule e
suppliers
A Proven project development track record

® Sales office Manufacturing facility Total Solutions contracted / late Stage projects

Module manufacturing business highlights Total solar energy solutions business highlights
A 2013 shipments at 1.9 GW, #3 rank A Development and construction of utility-scale
solar plants

A 2014 shipments at 2.7-2.8 GW, #3 rank

) _ A EPC services
A Industry leading cost structure

A _ A Rooftop solar system Kkits
A Strong bankable brand with global reach
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. Well positioned project development business

4.5 GWDC Global project development business

total project 131 MW
development pipeline (20 projects)

delivered to end
1.4 GWpe users in 2013
total contracted /

late-stage project
pipeline

BLACKROCK
CONC®R

PACIFIC

I Short term i I

> 3.1 GWDC | lliﬂtlcr‘lgtiren;m )

o I Monitori
total early-mid stage o
development blu
pipeline® @
. Q TransCanada
C$1 . 4 b | I | | O N In business to deliver
revenue expected for
Canadian project Pipeline T
pipeline over next 6- Late stage 5
) 1.4 GW 540 MW m Japan
12 months Total EarIS{atoewd 31% Contracted/ 38277';2W 38% S
project 3.1 gw 4.5 GWpc late-stage 1.4 GWpe mUSA
pipeline 69% pipeline Cangda.
‘ m Other
106 MW 290 MW
Source: Company information as of November 14, 2014 8% 20%
1) Late-stage project and EPC contract pipeline: nearly all projects have an energy off-take agreement and are expected to be built within the next 2

years. Projects are subject to cancellation or delays due to various risk factors, including failure to secure all the permits, failure to secure grid ‘ _'
connection, technical problems during construction. -

2) Early to mid-stage of development: includes projects under assessment for co-development and acquisition, as well as projects being self- :r‘ Ca na d Ia n S O I a r
developed where the land has been identified or secured, and an energy off-take agreement is in place or there is a reasonable probability that it Make The Difference
can be secured



. Leading PV module manufacturer

3.0 GWp,

total module
manufacturing
capacity including
2.5 GWin China

3'd largest
module manufacturer
globally

22% YoY growth

in module shipments
from 20127 2013

$0.50/W

module cost
competitive cost
structure

Bankable brand
established reputation
for high quality products

Source: Company information
(1) Includes purchased wafers and cells.

Canadian Solar manufacturing capacity

(MWs) Capacity as of November 12, 2014
3,500 3.000
3,000 Canada,
500 MW
2,500 17%
2,000 China,
2,500
1,500 MW 3,000 MW
1,000 83%
500
0
2010 2011 2012 12-Nov-14
Wafer m Cell m Module
Total shipments in module and total solutions businesses
(Mw)
2,750
i 1,894
2
a3 167 297
2007 2008 2009 2010 2011 2012 2013 2014E
Q3 2014 blended module manufacturing cost in China
Polysilicon/Wafer Cell Module Total
@) @) —
$0.21/W $0.13/W — $0.50/W
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. Investment highlights

~
1 Beneficiary of strong secular growth in the solar sector

N
2 Rapid growth in project development business

N
3 Leading vertically integrated PV manufacturer

=
4 Competitive cost structure

~
5 Global footprint with diversified and international customer base

~
6 Bankable brand with high quality products

3
7 Management team with proven track record
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Levered to strong, positive demand growth globally

Global PV module demand

Key themes

Decline in Europe more than
offset by growth in Asia and
U.S.

Grid parity in certain markets
to drive future growth

Long-term growth in Asia
driven by energy security, fuel
substitution and environmental
factors
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1
1
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i 2.0 ﬁ
i 2.0 ij 24.0%
- S0 -6.1%
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: 23.4%
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1
I ® 166%
|
1
1
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|

7.7

6.6 i 150 [zam
21 1s 1 130
3.7 :

3.8 1
| 20 . 8.5 :
2008 2009 2010 2011 2012 2013 2014E  2015E
China m®mJapan ®=US ®Germany Italy India Rest of World

Source: Global PV module demand assumptions from January 6, 2014 Deutsche Bank research report, Bloomberg New Energy Finance , Solarbuzz.

Note:
(1) China portion of 2014E demand adjusted from 12 GW to 13 GW based on the announcement National Energy Administration made on August 5, 2014.

China, Japan and U.S. to
account for 63% of estimated
2014 demand i Canadian
Solar generated 91% of sales
from Asia and Americas in Q3
2013
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Project development business with diversified pipeline

Priority markets for utility-scale project development

4.5 GWp,

total project
development pipeline

1.4 GWp
total contracted /
late-stage project
pipeline®

@
) S
4 29

»
r'JJapan

> 3.1 GWp,

total early-mid stage

development

pipeline®@ ‘
mm Short term

.tg) ;.
&

JAMC Mid term
revenue expected for = wonitoring

Canadian project
pipeline over next 6-

12 months 387 MW 84 MW 114 MWp 290 MWy 540 MWp

Canada pipeline @ U.S. pipeline ®  Brazil pipeline @ China pipeline @ Japan pipeline @

Canadian Solar has a globally diversified pipeline of contracted / late stage projects

Source: Company information as of November 12, 2014

Note:

1) Late-stage project and EPC contract pipeline;: nearly all projects have an energy off-take agreement and are expected to be built within the
next 2 years. Some projects may not reach completion due to failure to secure permits or grid connection, among other risk factors.

2) Early to mid-stage of development: includes projects under assessment for co-development and acquisition, as well as projects being self-

developed where the land has been identified or secured, and an energy off-take agreement is in place or there is a reasonable probability that ‘ " C d H I
= Canadiansyoliar

it can be secured
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Proven track record monetizing utility-scale projects

2010 | 2011 | 2012 | 2013 | 2014

o o
o D LY - i |

IR 2010 2011 Jun 2012 2012 # of # of # of

Sl A O FiT A #of A #of A #of projects: projects: 67 projects: 3

E 2] projects projects: 1 projects: 11 projects: 20 Several A MWs: A MWs:
T granted in - 5 Mws: 8.5 A MWs:122 A MWs: ~200 A MWs:~290 540 ~114
= Ontario
i

Qoo @ @elir  CONCORD
% = Dec 2011 Mar 2012 Jun 2013 Aug 2013 Sep 2013 Nov 2013 Jan 2014 Feb 2014
‘f"’E’ A #of A # of projects: 1 A # of A # of A # of A # of A # of A # of
E gé projects: 9 A MWs: 8.5 projects: 4 projects: 5 projects: 2 projects: 4 projects: 1 projects: 1
= = A MWs: 86 A Sale price: C$48m A MWs: 39 A MWs: 49 A MWs: 20 A MWs: 40 A MWs: 10 A MWs: 10
w A Sale price: A Sale price: A Sale price:
C$470m C$225m C$290m
: H
TEETE B Pennknergy e

o Mar 2011 May 2012 Aug 2012 Jun 2013 2013 June 2014

(8]

< A # of projects: 3A Ningxia EPC A # of A # of A Guodian Inner A # of

g A MWs: 24.4 A #of projects: 3 projects: 1 Mongolia EPC projects: 1

8 A Completed projects: 1 A MWs: 28.6 A MWs: 100 A # of . A MWs: 100

o5 A MWs: 10 A Contract value: A Contract value: ~ Projects: 1 A Contract value:

A Completed C$37m C$310m A MWs: 10 Over C$300m
2013 | 2014
Lemm ; CONCQORD TransCanad

Pl () onscancee () Transconas ©)) Transcapads @puutarh NSk ) r=gl

= Jun 2013 Sep 2013 2013 Dec 2013 Mar-Sep 2014 Mar-Sep 2014 ~ June-Sep 2014 Sep 2014

el A ¢of A #of A #of A #of A #of A # of A #of A#of

° projects: 1 projects: 2 projects: 4 projects: 1 projects:2 projects: 3 projects: 2 projects: 3

A MWs: 10 A MWs: 16 A MWSs: 70 A MWs: 10 A MWs:18.5 A MWs: 30 A Mws: 20 A Mws: 30

@l A Sale price: A Sale price: A Company A Sale price: A Sale price: A Sale price: A Sale price:

a) C$55m C$95m holding C$61m Over C$119m Over C$120m C$180m

Since entering the market in 2009, Canadian Solar has rapidly grown its total solutions business

Source: Company information
Note:  All MW shown on this slide are in MW 5c

‘l -
> CanadianSolar

Make The Difference 9



